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A few words from the CEO

New challenges require new solutions
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So, at last, we saw the arrival of the financial downturn 
for which the market had been waiting. But not because 
of a recession nor because of the trade wars between the 
United States and China. Instead, the Covid-19 pandemic 
dug its claws into the world, shaking up businesses and 
communities. It has affected everyone. Including us at 
EdmoLift.
 
However, compared to our competitors, the coronavirus, Covid-19, has 
had far less impact on us. The latest figures for the last 12-week period 
show a decline of 20 percent on 2019 for EdmoLift. For many of our 
competitors, the decline has been between 30 and 45 percent for the 
same period.  

Why are we doing better? We are active. 
We continue to work hard. We continue to be proactive and develop new 
solutions, both in terms of our products and in terms of contact with 
customers. 
Of course, we too have reduced production rates somewhat, changed 
meeting routines and made sure that personnel belonging to any of the 
risk groups can work from home, but we want to maintain our drive and 
our high level of ambition. We have not shut down and waited for the 
storm to pass.

For years, here at EdmoLift, we have placed internal emphasis on the 
importance of attentiveness, of being able to adapt quickly to new 
conditions and requirements, and now our ability is being tested. The 
situation we find ourselves in is serious – but the challenges we face are 
also exciting and promote development. I am convinced that many of the 
methods, tools and strategies that the circumstances are now forcing us 
to develop will form natural parts of our work in the future. 

To begin with, our strategy will last to the end of the year, and we are 
devoting a lot of effort on digital solutions and interactivity. EdmoLift has 
chosen its first digital heroes and they are now at the forefront of making 
the company and products as accessible as they can be at a time when 
the market is uncertain and where trade shows and physical meetings are 
not possible.  

Specifically, it is about producing how-to-videos, promotions and short 
video blogs, about having digital product launches and training in live 

video streaming where customers and retailers are not only a passive 
audience but can also participate and ask questions. In addition, we are 
constantly building upon our portfolio of product presentations, in which 
all our products are presented with photographs and videos. 
Follow us on EdmoLift’s and our subsidiaries' websites and social media – 
there's a lot happening now!

Despite the difficult economic situation and a decline in both orders and 
sales, EdmoLift continues to do exciting business. In particular, I would 
like to emphasise our partnership with the French technology company 
EOS, which involves EdmoLift supplying parts for its unique body scanner, 
EOSedge. The project was initiated by our dealer EdmoLift Solutions in 
Liège and has now resulted in a framework agreement worth 50 million 
SEK.

I would like to conclude with a few words about a member of the 
EdmoLift family who will be greatly missed. In April this year, the 
company's founder, Torbjörn Edmo, passed away at the age of 83. Almost 
60 years ago, Torbjörn's curiosity and innovation laid the foundation for 
our company, and as company head he started the journey that made us 
one of Europe's leading manufacturers and developers of smart lifting 
solutions. But he was also a warm and caring person who personified 
the EdmoLift spirit more than any other. Torbjörn will be hugely missed, 
but above all we look back on the years and the journey we have made 
together with feelings of great gratitude. 
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Neo 30 
makes the 
lift easier

u

EdmoLift has extended its range with the Neo 30 lifting 
device. The battery-powered mobile product makes 
lifting up to 30 kilos easier than ever.

“It can best be described as an extension of the human arm, 
there is nothing like it on the market," says Mikael Fernlund, 
Sales Manager Nordic Countries at EdmoLift.

Good ergonomics ensures high productivity, and smart 
ergonomics solutions are exactly what EdmoLift delivers. With 
Neo 30, the product range has now been complemented with a 
smoothly flexible and very affordable lifting device that has the 
capacity to facilitate any operation that requires regular lifting 
in the vertical plane. 

And it's an easy-to-install aid device. There is no extensive 
assembly, no electrical cabling.

"All you need is a hook on the roof, or a traverse system, that 
can handle a load of 70 kilos, and then you can get started," 
says Mikael Fernlund. 

If installation is simple, working with Neo 30 is actually even 
easier. The operator simply holds the easy-grip control handle 
and sets the lifting and lowering speed with his hand. Fast hand 
movement – fast motion, slow hand movement – slow motion. 
The Neo 30 senses the movement of the hand and amplifies it, 
but without it being jerky. Movement is controlled, precise and 
safe.

It is so simple and intuitive that the device can be said to be an 
extension of the human arm. 

“This is a unique tool that does not really have any 
counterpart on the market," says Mikael Fernlund. It is very 
flexible and easy to use, making it useful in a wide variety of 
industries.
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Updated signal 
tower for smoother 
installation

u The Neo 30 is supplied with a standard hook, but there is also 
a wide range of hooks, vacuum grippers and magnet grippers 
available as accessories to further facilitate use in different 
companies. 

Compared to a fixed installation for heavy lifting, which costs 
from 100,000 SEK and upwards, Neo 30 is also a cheap solution 
with a price of about 37,000 SEK. 

BINAR NEO 30 INCLUDES: NEO 30, swivel, adapter, charger, two 
batteries, standard hook and product manual.  

READ MORE ABOUT NEO 30 UNDER PRODUCTS ON OUR WEBSITE:
u www.edmolift.com

A couple of months ago EdmoLift's skilled electrical 
engineers designed a signal tower specifically for a 
customer who needed to be able to adjust the tower's 
audio and light signals from time to time. Now this 
complete signal tower is available as an accessory, not 
only for single bespoke lifting solutions, but to whoever 
needs it. 

“Previously we had a rotary beacon and a horn as two separate 
units. Depending on what the customer wanted, they have 

either received a rotary beacon or a horn, or both, but that 
required more complicated electrical wiring for it to work 
well,” explains Martin Andersson, electrical engineer at 
EdmoLift. 

The signal tower consists of a unit with both audio and light 
modules and the operator can choose the signal function(s) to 
be used and adjust the different functions to suit the specific 
environment. In addition, the operator can easily remove and 
refit the various modules as required. 
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EdmoLift Solutions 
delivers important 
lifting component 
to EOS imaging’s 
revolutionizing Med 
Tech Innovation!
The first model of the EOSedgeTM was installed in France 
during 2019, and with both the regulatory CE Mark in 
Europe and the FDA 510(K) approval in place in North 
America, the market potential for the new scanning 
system is enormous. EdmoLift Solutions has contributed 
with the vertical positioning platform that enables the 
patients’ complete bodies to be scanned while standing 
in a natural, upright position.

EdmoLift Solutions has a long track record of providing highly 
customized lifting- and tilting solutions for multiple markets. 
Previous customers range from theme parks like Disneyland 
Paris, manufacturers within the automotive industry, 
Champagne & wine distributors, exclusive chocolate producers, 
and massive theater stages, to name a few. Their latest major 
project has been within the Med Tech industry while working 
with the company EOS imaging. 

– They came to us with a proposition of being part in the 
development of their revolutionizing new medical device 
that allows best-in-class image resolution while drastically 
lowering the dose of radiation and increasing the workflow-
efficiency. We were initially asked to find a solution that would 
be suitable for the high demands, standards and regulations 
that are required when working in the Med Tech sector, says 
Daniel Rundén, Project Manager at EdmoLift Solutions.

The result of EOS imaging’s multi-year project was the 
EOSedgeTM, and the project scope for EdmoLift Solutions in 
particular was to evolve the patient platform to fit within the 
new cabin’s open design. The overall goal was to improve 
patient comfort and maximize the throughput of patients, and 
by developing a platform based on a specialized TE 350 lift 
table, the EOSedgeTM has the ability of enabling easy access to a 

much broader range of patients. Furthermore, the new platform 
allows for faster positioning of patients and increases the size of 
the examination field.

The EOSedgeTM gives doctors, orthopedists and surgeons the 
opportunity of receiving local and full body, weight-bearing, 
low-dose biplanar exams of both adult and pediatric patients, 
while removing bias from images and increasing the precision of 
anatomic data of patients placed in functional positions.

– It has been a very positive project to be a part of, and we are 
happy with the results. The EOSedgeTM is truly an amazing 
new product that both EOS imaging and we at EdmoLift 
Solutions are confident will be a success on the annual $2 
billion CT-scan market. The aim for EOS imaging is to sell 
800 units of the EOSedgeTM over the next decade, and that 
of course means that 800 units of the specialized TE 350 
lift table from EdmoLift are sold as well, concludes Jerome 
Laermans, CEO at EdmoLift Solutions.  


